ISSUE 13:2 JUNE 2012
Your quarterly round-up of Goscor Group Activities Nationwide!

GOSCOR’S

CROSS-SELLING INITIATIVE
IN THIS EDITION
EMPLOYEE WELLNESS DAY • PUKKA DONATES TO SPCA • 100 BENDI SOLD • GREEN DOOSAN
HI-REACH WINS DEALER AWARDS • BLOOD DONATIONS • CROSSWORD PUZZLE • BOBCAT ON BOARD
TH

ISSUE 13:2 JUNE 2012

IN THIS
EDITION
FROM THE EDITOR
From our CEO

3

The CEO Award

4

Booked and confirmed

5

Imperial Mall

5

Goscor’s Cross-Selling Conference

6

The Goscor Employee Wellness Expo

7

Make the circle bigger

8

MTE takeover

9

Byotrol enters

9

Top Dealer 2011 Awards

10

Toni’s Trips

10

Dealer Performance Recognised

11

1000 reasons to celebrate Genie

11

Pick n Pay picks Goscor Again

12

Sales Breakthrough in ADDO

12

100th Bendi goes to Bearing Man Group 13
Forklifts are going green

13

Factory visit in Germany

13

Let’s talk about…

14

A helping hand

15

Goscor Rental Goes 16 tons BIG!

16

New chief in town

16

Goscor-sponsored team delights

17

Goscor family circle Welcomes Bobcat

18

St Stithians Sporting Extravaganza

20

Doro-Ella | It’ll cost you nothing

21

Crossword

22

Long Term Service Awards

22

Staff News

23

New Employees

24

2

Dear Goscorians
And so, another financial year for the Goscor Group has come to an end. Before we know it, Goscor
will be 30 years older and 300 employees richer. I know I will still be here, sure hope that you will too.
Even with the ridiculous targets that were set for our valuable sales teams, targets have been met
and management can be very proud. It is the synergy of the entire Goscor Group that makes reaching
targets, easy on the teams.
The Globe has searched near and far and gathered stories from everywhere to keep you informed and
also to make you giggle once or twice. We are very proud to bring you issue 13 of the Goscor Globe.
Sit back and enjoy!

Lisa & Sinikiwe

Debby Parsonson
Managing Editor

Sinikiwe Ndhlovu
Editor: Goscor Access Rental
Goscor Group
Goscor Power Products
Goscor Rental Company

Lisa de Beer
Editor: Goscor Cleaning Equipment
Goscor Group
Goscor Hi-Reach
Goscor Lift Truck Company
Goscor KLG Compressed Air Systems

CORPORATE CLUES

FROM OUR CEO
Dear Goscorians
Wow – we are already half way through 2012! Time seems to be flying by
faster every day. This is probably a symptom of how busy everybody is in
Goscor. There is so much going on in each and every business, it is very exciting
to be a part of.
Goscor Cleaning Equipment has recently moved into its wonderful new
premises. What a facility and it really gives the business the correct profile
as one of the leading equipment suppliers into the South African cleaning
industry. The building allows for a huge showroom to display all the equipment
on offer, and of course will also enable the business to grow and expand with
the increased workshop and warehouse space. The move has also allowed
Goscor Lift Truck Company to take occupancy of Goscor Cleaning Equipments
old premises, and with that they have taken the opportunity to renovate the

building so that it is suitable for their parts division. This, together with some
other renovations, will result in Lift Trucks also having more space and a great
facility.
The financial year end is upon us and we are confident that as a Group we
have managed to achieve our targets for the year. This was not an easy task
and I thank each and every employee of Goscor for your contribution. As a
team we are going from strength to strength each year, and are building a
business we can be proud of.
We have many great articles this issue, and I’m sure you will enjoy learning
a little more about Goscor, and in particular our latest acquisition – Bobcat.

“ As a team we are
going from strength to
strength each year, and
are building a business
we can be proud of.”

Neil Wilson
CEO - Goscor Group
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The first CEO Award Winner for
2012 have been announced! It is
Joel Mangka, Driver, Goscor Rental
Company. His efficient handling of
customer requests, customer deliveries
and careful listening to his customers
has put him at the front of the pack of
all the CEO Award Nominees.
His manager Prem Moodley, Workshop
Manager, GRC says that he has never,
in his 2 years working for Goscor, seen Joel without a smile on his face. Joel is
always willing to do his bit, even if it means collecting or delivering a machine in
the middle of the night. This has resulted in him exceeding 70 hours of overtime
in a month.
Marius du Plessis, Supervisor Technician, GRC, one of Joel’s colleagues said
Joel is a hardworking and well-trained driver with a permanent smile on his face.
Rory Lord, General Manager, GRC had the following to say; “He is an absolute

world class employee, team player, and most of all customers all know him,
and have built good relationships, in a very demanding and competitive
market. They know that if they call GRC, Joel will be there to assist them.”
Well done Joel! You truly deserve this award.
Congratulations also goes to ALL the CEO Award Nominees this included
Elsabe Kok, Goscor Group and Alvin Luke, Goscor Cleaning Equipment.

“He is an absolute
world class employee,
team player, and most of
all customers all know
him, and have built
good relationships…”

Joel Mangka, Driver, GRC

NATIONAL INTERNET TECHNOLOGIES

How much electricity do computers use?
As long as your computer goes into “sleep”/standby- mode when you’re not
using it, your computer doesn’t use a lot of electricity, compared to the rest
of your household electricity consumers. You’ll save a lot more energy by
addressing your heating, cooling, and lighting use rather than obsessing over
your computer electricity consumption. For most people, their computers’
energy use is not a significant portion of their total use, even if they use
their computers frequently. Of course, you should make absolutely sure your
computer is set to sleep automatically when you’re not using it, because it’s
silly to waste energy, but your computer isn’t even close to being the biggest
energy-waster in your home.
A typical desktop computer uses about 65 to 250 watts. Add another 15-70
watts for an LCD monitor, or about 80 watts if you have an old-school 17”
CRT. Don’t forget related devices.
Most laptop computers use about 15-60 watts, far less than desktops.
With most devices you can look at the label to see how much energy they
use, but that doesn’t work so well with computers because the label gives
the theoretical maximum, not the typical amount used. A computer whose

label or power supply says 300 watts might only use about 70 watts when
it’s actually running, and only 100 even in peak times with serious numbercrunching and all the drives are spinning.
How much it costs to run your computer
Here’s the formula to figure the cost of running a device:
Wattage x hours used ÷ 1000 x price per kWh = cost of electricity
The extreme example, let’s say you have a big high-end computer with a
gaming-level graphics card and an LCD monitor, and you leave them on 24/7.
That’s about 150 watts x 24 hours x 31 days/month = 111 600 watt-hours, or
111.6 kilowatt-hours. If you’re paying R1.10 per kWh, as I am for household
electricity, you’re paying R 122.76 a month to run your computer.
If you take one thing from this article, it’s that you should set your computer
to auto-sleep after 15 minutes or so of inactivity.
Happy computing! Till next time!

UNIFIED EMAIL MANAGEMENT
Why Goscor opted for the new email signature system: Effective email
management is vital to every business, and IT departments need a practical
strategy that is low risk, future proof, immediately affordable, easy to
implement and manage, and has a predictable cost profile over the many
years of email management that lie ahead.
How YOU as a Goscorian can benefit, briefly: Mimecast increases employee
productivity and responsiveness by giving end users access to their entire
personal email archive from their smartphones. This effectively gives them
access to a bottomless inbox from their mobile device, letting them access
historical email from as far back as their retention period permits.
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Sample of Goscor Group’s new email signatures

CORPORATE CLUES

Booked & confirmed
The Goscor Group Annual Golf Challenge’s, in aid
of raising funds for charity, has been set to take
place on the 18th of October. The players will once
again, for the 3rd consecutive year, enjoy the day
at The EBOTSE Golf Course in Benoni.
Goscor prides itself in its donations toward charity.
The annual golf day is the largest fund raising
event hosted by the Group. All the proceeds raised
on the day gets donated to a specially selected charity. This year will be even more
special because the theme of the day is Going Green, whereby awareness on
issues relating to Environmental Protection and Conservation will be emphasised.

Imperial launched Imperial
Mall in April. Imperial Mall is a
convenient website filled with
the best rewards and special
deals from Imperial and other
leading South African brands.
To get rewarded visit
www.imperialmall.co.za
and register as an AMH
employee.

In 2011 all the proceeds went to Mpumelelo Day Care Centre. An amount of R30
000 was handed to Mpumelelo Day Care Centre.
If you know of a well run charity, whom you think deserves a helping hand from
Goscor, please let us know. You can send your charity suggestions to Lisa de Beer,
Senior Marketing & Communications Assistant, Goscor Group, at ldebeer@goscor.
co.za. Also include a brief description of the charity as well as why they deserve the
funds. Entries close on 15 August 2012 at 12:00

Get your rewards
Mpumelelo Day Care Centre bought
this vehicle with the donation money
received from Goscor Group.
GOSCOR G
R
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GLTC SPOTTED ON THE COVER
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COVER STORY
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1. Mark Bester, General Manager & Teresa Jackson, Dealer representative, from
Goscor Power Products. 2. George Landsberg, MD, Roleen Landsberg, Parts & Service ,
& Martin Welmans, Technical Manager from Goscor Hi-Reach

Paul du Toit, Author, Mind-set Shifter & Certified
Speaking Professional, was a guest speaker at the
Goscor Group Cross-Selling Conference

GOSCOR’S
CROSS-SELLING

CONFERENCE
The Goscor Group is privileged to have a
vast range of internationally acclaimed
products and brands in their stable such
as Crown, Doosan, Tennant, Subaru,
Genie and Bobcat to name just a few.
The various Goscor Companies have become experts and market
leaders in their particular fields. All the equipment brands supplied
by Goscor have proven themselves in their market sector as
reliable, state of the art equipment.
Each Goscor business unit operates independently of each other,
and whilst this has significant benefits, it results in sales people in
each business unit focussing solely on their own product ranges.
Neil Wilson, CEO, Goscor Group, organised the Goscor CrossSelling Conference so that sales people could be educated about
the Group products and, when visiting customers, could also
identify opportunities and leads for the other Group Companies.
All Sales Managers & Representatives of the various Goscor
Companies attended the Goscor Cross-Selling Conference on
the 22nd & 23rd of March at Emperors Palace. Charlene Deacon,
Founder of Warriorcraft, was asked by Neil to facilitate the
conference. Her aim was to align the sales interests and strategies
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3. Patrick Barber, National Sales Manager, Riana Naude, Area Sales Manager, Darryl
Hancock, Area Sales Manager, from GLTC JHB, Mike Keats, Branch Manager, GLTC KZN
and Anthony Fouche, Branch Manager, GLTC CT. 4. Jayson le Roux, MD, Kevin Miller,
National Sales Manager, Lauren Dutton, Sales Consultant & Tanya Saunders, Sales
Consultant, all from Goscor KLG. 5. Monika Smerdon, Sales Representative, Sunee
Scheffer, Sales Representative, Barbara McCarthy, Sales Manager, Sonelle Bessenger,
Sales Representative & Sthembile Khoza, Internal Sales, all from Goscor Rental
Company. 6. Conference hall. 7. You Can Present with Confidence written by Paul du
Toit 8. (From left to right) Ricky Bodmer, MD, Goscor Cleaning Equipment, Eugene
Brown & Deryck Jordan both Directors from Bobcat Equipment SA.

of the broader Goscor Group with the sales strategies of each individual business and sales person in the
Group . Charlene’s wealth of strategic and policy knowledge of the South African market, coupled with her
passion for empowering others, placed her in an ideal position to assist Goscor in this regard.
Neil opened the conference with an overview of the cross-selling initiative for Goscor. He highlighted the
opportunity for each company and sales person with this initiative, but also spoke about the challenges that
sales people would no doubt face in introducing their customers to other Group companies.
The delegates then enjoyed an informative talk by guest speaker Paul du Toit, one of the world’s leading
presentation coaches and former president of the Professional Speakers Association of Southern Africa. His
message covered all the elements of developing a fearless interacting approach with any potential customers.
The delegates each received a copy of Paul’s latest book “You Can Present with Confidence”. The book talks
about overcoming nerves, feeling comfortable about oneself in front of a client and an audience, use of
presentation equipment and delivering punchy, persuasive presentations with results.
After filling the gaps with Paul’s guidelines and “tricks of the trade”, the various Goscor Companies each
presented their product ranges to each other. The delegates where introduced to the vast range of equipment
the Group has to offer, thus empowering them to be able to identify needs of the customer outside of their
own product range.
The delegates enjoyed an African dinner at Tribes Restaurant on the first night where they had the opportunity
to socialise on a more personal level, linking faces to the names so that they could work more effectively with
each other going forward.
On the final day the delegates were split into groups and asked to come up with Cross-Selling Strategies with
action plans for implementing these strategies. This exercise highlighted the synergy between the units within
the Group as many of the Groups’ tactics and strategies correlated with each other.
The delegates thoroughly enjoyed the conference and walked away at the end of the conference with a
significantly improved knowledge and understanding of these products as well as the strategies required to
assist each other in selling our Group as a product. Now it is time to execute those strategies.

EVENTS

The Goscor
EMPLOYEE WELLNESS EXPO
At Goscor, we are striving to make employee wellness part of our culture. All Goscorians
were invited to attend the Goscor employee wellness expo on 24 May 2012. The
wellness expo aimed to inform, educate and improve general health of all Goscorians.
The expo started at 9h30 at the MPM Forklifts building on Neutron Road, Chloorkop,
where everyone was requested to register in order to be able to partake in a game with
the intent to accumulate funds for charity.
The proceedings were opened by Neil Wilson, CEO, Goscor Group, at 10h00, who
welcomed all Goscorians to the expo explaining the purpose of the wellness expo
and that it was important for each and every employee of Goscor to look after their
physical, emotional and financial health for their own personal benefit, and so that
they could be more productive and effective in the workplace. Neil encouraged all
the staff to take advantage of the day and focus on their health and wellness. Steven
Nathan from 10X Investment was also in attendance and he introduced the new
pension fund to the Goscorians, which is coming into effect soon. He made use of this
opportunity to inform all employees of all necessary details involved. If any employees
are uncertain of any details involved with the new pension funds, Ntombi Nkgothwe
from Human Resources will be able to answer any questions in this regard.
At 10h30, Adri Dornbrack, HR Manager, Goscor Group, showed a movie titled Goscor
Gear, displaying everyday life of Goscorians at work. The aim and purpose of the movie
was to communicate new happenings at Goscor and to motivate all Goscorians by
highlighting what the future holds for each of us at Goscor.
Everyone was welcome to do exploring at the exhibitors, which included;
• Goscor HR & Goscor Gear

• Doro-Ella stall

• Cedar (Medical Aid)

• Regent benefits

• Virgin Active

• Optometrist

• Dietician

• South African Blood Services

• The vitamin injection stall
The Doro-Ella stall won the award for the best exhibitor. There was prize-money to
be won by the person who could predict the winning exhibitor and Walter Mmalela
from Goscor Lift-Trucks was the lucky winner. The busiest exhibitor was the Dietician;
the services they offered included the testing of Cholesterol, Blood Sugar and Blood
Pressure.
Light snacks were also served.
Another video was recorded and all employees were asked to write down a question
which was answered by the directors in an interview.
The proceedings were closed at 15h00.
The Wellness Expo was a very significant event which was beneficial to all Goscorians,
and part of a strategy to encourage all staff to take care of themselves.
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Make the circle BIGGER

Showroom

New premises

Goscor Cleaning Equipment JHB, are proud to announce that they have relocated to new premises. Location 2 Makro
Place, Sunnyrock Edenvale. A fantastic facility with great exposure to the highway and busy local roads. Visitors will
be welcomed into a bright and airy reception area, lit up by natural light. The new premises include a spacious show
room which will undoubtedly add enormous value to the customers’ experience when visiting the facility.

The new GCE building is so enormous

The GCE management team is in the process of finalising signage for their new home. As soon as the signage is up that Megan Bauchop, Service
Administrator, GCE, finds it easier to
pictures will be available on Gosnet.
move around on her scooter

SERVICE TO BRAG ABOUT
MF Auto Body Repairers complimented GCE staff,
specifically Renier Ellis, Sales Representative
and Frank Rapaka, Technician Assistant, on their
speedy and friendly service. “It makes me happy
to know that there are still companies out there
who strive to keep their clients happy. Well done
on that,” MF Auto Body Repairers employee,
Natasha Maritz, said in her Thank You letter.

SPCA

UNDER PRESSURE
Goscor Cleaning Equipment & Pukka
Enterprises donated a high-pressure
cleaning machine to Pietermaritzburg
SPCA. “It is always a pleasure to help
out the community where possible,
especially our furry friends,” said
Greg Erskine, MD, Pukka Enterprises.

Renier Ellis,
Sales Executive: Industrial
Cleaning Equipment
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Frank Rapaka,
Technician Assistant

Present at the hand over were (ltr) Abigail Ngcobo and Tina Clark
of the SPCA and Pukka Enterprises MD Greg Erskine.

&

Perfect strip
seal result
D & N Cleaning Services were recently
awarded
ERGOLINE
a cleaning contract by Neotel to clean their
SB 143 TS
offices. Neotel were having problems with
A Ghibli
achieving optimal cleaning results on the
machine
vinyl floors at their Krugersdorp office. Other with Goscor
chemicals
cleaning companies had tried to “fix” the
was used
floors but Neotel was not pleased with the
result. Marinda Andrew, Owner of D & N,
asked Alex Theodoridis & Wade Bricknell,
former Sales Consultant at GCE, to inspect
the floor and give their expert advice on what
needed to be done to rectify this problem.
Alex gave a detailed report of the floors and
how to repair and correct the problem, as
well as how to re-apply new sealant.

Battery let
down overcome
We are all sometimes let down by flat cell phone batteries. Even
with all the modern technology inventions and gadgets, we still
rely on batteries for cell phone power. Ricky Bodmer, MD, Goscor
Cleaning Equipment, went to the extreme when his battery
power was about to let him down in the middle of an important
telephone call with an overseas creditor. Just as his phone ran
out of power, he borrowed a short cable, attached in an unusual
manner, to charge his phone via his laptop. With his laptop turned
on its side and his phone plugged in to charge, he could finish his
phone call. This funny moment was captured by Annarie Mans,
Debtors, GCE.

Model with working width of 430 mm and double speed
-154/308 rpm- equipped with drive board, suited for many
cleaning tasks such as: cleaning of very dirty floors, up to the
maintenance cleaning of floors treated with metallic waxes. A
single machine and a simple switch substitute 2 separate units,
with evident advantages in terms of practicality and economic
convenience.
Very strong induction motor for long life and great
performances.
Type

SB 143 TS

Code 00-192EL-GH

NeW

T E C H N I C A L D ATA

Working width
Brush speed

mm

430

rpm

154 - 308

Voltage

V

220 - 240

Frequency

Hz

50

W

1000 - 1300

g/cm2

43,3

Brush motor rating

Brush contact pressure
Under-ride height

mm

330

Dimensions (H x L x W)

mm

1200x542x430

Weight

Power cable

kg

Noise level
Drive

2

3

4

44

m

15

dbA

<56/56

Dust pick-up attachment

1

Yes

plastic gears

acceSSori STaNDarD
Pad holder 17”

00-255

Special acceSSorieS

1. Satellite and planetary
gearbox
2. Articulation of the
handle

Suction kit 17” + ring

00-257

Tank Ergoline 12 l

00-330

Tynex scrubbing brush 17”

00-246

Standard brush 17”

00-241

Polishing brush 17”

00-254

Carpet brush 17”

00-243

Scrubbing disc 17”

00-247

Sanding paper drive board 17”

00-248

Carborundum disc 17”

00-249

Extra weight 10 kg

14-110

The job was completed by D &N using Alex’s
step by step guide. Feedback from D & N
Cleaning and Neotel was that the results
were perfect! Due to the results obtained,
Neotel awarded D & N additional contracts
for their other office locations.
Alex Theodoridis, National Divisional
3. Mount for drive board
and brushes
4. Use of extra weight
possible

Sales Manager, BSC, GCE

21

Annarie Mans, Debtors, GCE

Ricky Bodmer, MD, GCE

MTE TAKEOVER Byotrol
enters

MTE (Swartklip) – Graeme Kruger, National Divisional Manager: Delfin & Maer &
Hilton van Vuuren, Divisional Sales Manager: End-user, at their GCE stand

Goscor Cleaning Equipment has embarked on a
marketing campaign targeting the Mining sector. MTE
expo’s held all over Southern Africa and also cross
border was home to GCE products and sales staff
during 2012.
MTE (Modikwa)

MTE (Atok)

GCE was seen at the MTE (Travelling Mining & Technical
Exhibitions) Expo’s held at Swartklip, Orkney, Bokoni
(Atok), Modikwa, Bafokeng, Phalaborwa, Goldfields,
Witbank, Richards Bay, Mooi Nooi, Hotazel & Khatu.
They will also display their products at the MTE
Expo’s scheduled at Baberton, Rustenburg, West Wits,
Lydenburg, Namibia, Thabazimbi, Secunda & Lephalale
(Ellisras). Feedback from Hilton Van Vuuren, Industrial
Sales Manager, is that positive leads were received and
that orders are expected soon from this initiative.

Now an
Exclusive
Distributor of
Byotrol in
Southern Africa
GCE has added a new brand to their current range of cleaning
equipment and chemicals. Byotrol, a leading anti-microbial disinfectant
chemical supply company, specialises in cleaning solutions mainly for
the food and agricultural industry.
Byotrol’s chemical range compliments GCE’s current chemical offer.
Byotrol is an environmentally friendly product enhancing the green
footprint that GCE currently offers.
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GOSCOR POWER PRODUCTS

TOP DEALERS

No 1
Platinum Dealer – Cymot Namibia

No 2
Gold Dealer - Kevcor Bloemfontein

No 3
Gold Dealer – Powerdek Pretoria

No 5
Gold Dealer - Lillies Bloemfontein

High demand for Goscor
low-pressure fire-fighters
Goscor Power
Products (GPP) has
launched a lowpressure fire-fighter
unit which budgetconscious farmers have
taken to in a big way.
Newly appointed GPP dealer in
Rustenburg and leading equipment
supplier, Blitz Lawnmowers, has
been successfully promoting the new
fire-fighter with the co-ops and the
farmers in the North West region.
“The Goscor low-pressure fire-fighter
is an outstanding product,” says
Blitz Lawnmowers owner Riaan
Koorts. “We have in a short space of

time sold 38 units to farmers in
the area, including 12 units to
a single farmer.” GPP General
Manager Mark Bester says there
will be significant growth in areas
where low-pressure fire fighting
is appropriate and GPP will soon
be marketing it throughout the
Southern African region.

Toni’s Trips
Harare - Zimbabwe
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Maputo – Mozambique

Lusaka – Zambia

GPP awarded the cream of the crop
with well-deserved trophies at the
beginning of this year.
1st Place – Cymot (Namibia)
2nd Place – Kevcor (Bloemfontein)
3rd Place – Powerdek (Pretoria)
4th Place – J Haskins (Gaborone)
5th Place – Lillies (Bloemfontein)

Great new dealer

Johan Schlebusch, MD of Dundee
Lawnmowers Centre with the GPP
product range

Goscor Power Products KZN has announced
a new appointment to its dealer network
including their Subaru and Meiwa brands.
Dundee Lawnmowers Centre has since
taken the job to a new level with astounding
opening sales and have helped map
Goscor Power Products on the national

grid. “Dundee Lawnmowers Centre
has solid experience in the sales of
our product offering and we are
confident that this new partnership
will be beneficial to our businesses
and most importantly, we know that
local dealers are what our customers
in this sector demand and we are
happy to satisfy this,” said GPP KZN
Branch Manager Peter Govender.
Commenting on their appointment
Mr Johan Schlebusch, MD of Dundee
Lawnmowers Centre said “we are
delighted to be working with Goscor
Power Products to promote their
range of generators, engines, rammers
and pumps in the region. Goscor is
a leading Robin Subaru and Meiwa
distributor with truly innovative
equipment that we know will appeal
to our customers.”

“Toni Almeida recently made trips around the continent”
Toni Almeida, GPP’s Warehouse, Parts
and Export Manager, recently made
trips around the continent appointing
new dealers as well as training new
and current dealers on the Goscor
Power Products’ range and how to
present, use and look after them
correctly. Toni visited GPP dealers in
Zimbabwe, Mozambique and Zambia.

Dealer Performance Recognised
Genie Dealers at the 2012 summit

Goscor Hi-Reach won two awards at the 2012 Terex/Genie Equipment Middle East
AWP Dealer Summit. They won Best Performance: Scissors; for selling the most
scissors in the region. They also won Best Overall Performance. George Landsberg,
MD, Goscor Hi-Reach attended the summit with Neil Wilson, CEO, Goscor Group.
The dealer summit was held in Dubai.

A warm
Welcome to
Carl van Dyk

1000 REASONS
TO CELEBRATE
Carl joins Goscor Hi-Reach as a
Sales Executive.

Goscor Hi-Reach has more than 1000 reasons to celebrate. As
the sole distributors of Genie products, in Southern Africa, they
are celebrating the sale of the 1000th Genie machine in Southern
Africa. Genie has become a major success in South Africa and, in
fact, in the Southern African region as a whole.

Born in what was then Rhodesia in 1970, he also
lived in Malawi for a short time, matriculated in
South Africa at King Edward VII School. He was a
dedicated amateur herpetologist when younger,
employed in a position at what was then The
Transvaal Snake Park.

He then worked in sales and retail before joining his
Dad in the Industrial Pumping Industry, where he
was responsible for workshop and site installations.
Carl also ran his very own successful Power
Transmission business for ten years. Thereafter he
decided to return to South Africa to venture into
Technical Sales.
Carl is an ardent family man, lives by faith and is
passionate about excellence. “Welcome Carl!”

Distribution agreement signed with…
George Landsberg from Goscor Hi-Reach attended the 2012 Intermat
Exhibition in Paris, France. A distribution agreement was signed
between Goscor Hi-Reach and Teupen Group. Goscor Hi-Reach is the
sole distributer of Teupen Spider Lifts in South Africa.
Teupen Group is located in Gronau in Germany, right on the
Dutch border. They are a small to medium-sized manufacturer
specializing in some niche machines such as the Leo Spiders.
These machines are specialised lightweight machines that can
travel through very narrow areas and yet achieve very high
working heights. They run on non-marking rubber tracks and can
typically fit through a normal door.
(From left to right) Luis Teixeira, Teupen International

The first order of Teupen machines was placed at the Intermat Sales, George Landsberg, MD, Goscor Hi-Reach and Michael
Exhibition.
Wotschke, CEO of Teupen Maschinenbau.
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Picks Goscor Again
Pick n Pay has made another large purchase of
warehouse equipment from Goscor Lift Truck
Company JHB. This brings the total to more than
500 Crown electric material handling machines
bought from Goscor.

Antony Fouche, Branch Manager, GLTC, WC, at the Pick n Pay’s Phillipi
DC in the Western Cape Province

company’s Longmeadow distribution centre (DC) in Edenvale, Johannesburg
there was no hesitation in ordering the equipment from Goscor for Pick n
Pay’s DC at Phillipi in the Cape Province.

The most recent deal comprised 67 Crown units and included: 3-wheel
electric counterbalance forklifts, 4-wheel electric counterbalance forklift with
clamps, reach trucks, low-level ride-on order pickers, short-fork ride-on power
pallet trucks and long-fork ride-on power pallet trucks.
“We are very satisfied with the performance of the machines and equally
satisfied with the service of the Goscor team. They are prepared to go the extra
mile to ensure that any issues are dealt with fast and professionally,” said Pick
n Pay’s Elzette Watson. She adds that after the very positive experience at the

“The quality of the machinery is the entry level as far as I’m concerned. If you
haven’t got reliable, robust technology you may as well not be in the game.
The real value is created through the quality of one’s after sales backup and
technical expertise. No matter how reliable one’s machines are, there’s going
to come a time when something happens that requires service and it’s the
speed and reliability of service that makes all the difference,” says GLTC MD
Darryl Shafto.
Well done Goscor Lift Trucks, you’ve done us proud!

Sales Breakthrough

in Addo

Conrad Zeelie, Sales Consultant,
GLTC & GCE, PE

Conrad Zeelie with Pieter
Potgieter from Sun Orange Farms,
with the Doosan D25

The first rental agreement signed with Sun Orange Farms in Kirkwood, Addo
Elephant Park Region, is the breakthrough into a market area with major
future growth potential. Conrad Zeelie, Sales Consultant, Goscor Lift Truck
Company & Goscor Cleaning Equipment (PE), delivered the Doosan D25 Lift
Truck to Sun Orange Farms. Mike Burley, Branch Manager, GLTC, PE, is excited
about tapping into the Addo region. Well done PE, we expect big things to
come from this deal.

BEE

AN EASIER

REACH

UPGRADED

A Doosan GX25 just before being
loaded on the Swazitrac truck that
will transport it to Swaziland.

Swazitrac now forms part of a vastly expanding network of Goscor Lift
Truck Company branches and dealers in and around South Africa. This
network formation makes it easier to reach customers in secluded or
rural areas. Reaching customers is now easier.
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Swazitrac will also
receive various
banners from GLTC

Congratulations to Goscor Lift
Truck Company on achieving their
Level 5 BEE Contributor rating.

100

th

BENDI GOES TO

Goscor Lift Truck Company is one of the most progressive
Bendi distributors outside of the U.K. and Europe. Bearing
Man Group purchased the 100th Bendi from Goscor Lift
Truck Company.

BEARING MAN GROUP

Vasu Govindsamy, Projects Manager, Bearing Man Group
and supply chain, says that the service and enthusiasm of
the Goscor team has made the deal a pleasure from start to
finish. They purchased a Bendi B420, with a 7,2m lift-height.
GLTC MD Darryl Shafto says the future looks bright for Bendi
and GLTC. Bendi’s export sales director, Andy Higham, is just
as optimistic. “We are very pleased with the way things
have turned out with Goscor,” says Higham.
Shane Marimuthu, Shipping Manager, Bearing Man, Andy Higham, Export Sales Director, Bendi, Jenna Brathwaite,
Area Sales Manager - North KZN and Harold Manilall, Facilities Supervisor, Bearing man. The driver is Robert Maphumulo.

Forklifts are
going GREEN

FACTORY
VISIT IN
GERMANY

Crown Sales Representatives, from all
over the globe, on their visit to the
Crown factory in Germany.

Philip Hoare, National Service Manager, Goscor Lift
Truck Company, showing the quick coupler for CNG
refuelling on the specially converted Doosan forklift

the Crown factory in Roding, near Munich.
There they learnt more about the product
offerings from the ‘makers’ themselves.

Jenna Brathwaite, Area Sales Manager
(Northern KZN) & Riana Naude, Area Sales
Manager (JHB) travelled to Germany to visit

Jenna and Riana both say it was an amazing
experience and is especially thankful for all the
training they received from Crown.

CASINO STYLE GOLF

Compressed Natural Gas (CNG)
is the new alternate fuel for
Doosan forklifts. Some of the
advantages of CNG include:
• Renewable and clean
energy source
• Cleaner burning and
reduced emissions
(Less CO, NOx, HC, and PM)
• Extended Engine Life
• Create jobs via conversion
workshops & CNG
Filling stations
• Consistent quality /
energy content

Crown has been in partnership with Goscor Lift
Truck Company for the past 25 years supplying
the South African market with quality lift trucks.

• Carbon Credits
• Eliminate theft e.g. with
reference to diesel, petrol,
LPG, etc.
• Reduced health /
safety risk
• Reduced risk of
accumulation in
confined spaces
• Dual fuels (Petrol & CNG)
can be utilised

(From left to right) Jenna Brathwaite, Area Sales Manager (North), Dale Rosewall ,
Area Sales Manager (Inland). Allesha Govender, Key Accounts Controller and Anne
Bajrunji, Debtors and Creditors Clerk all from the GLTC KZN branch.
Jenna Brathwaite, Area Sales Manager (North) with an Elvis wannabe.

GLTC, KZN branch, participated & sponsored a hole at the Rhino Golf Day at San Lameer Golf
Estate, on the 10th of May 2012. They dressed up in a casino theme to show their support.
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ENTERED TO WIN ETA AWARD
According to Goscor KLG National
Sales Manager, Kevin Miller, today’s
energy costs represent more than
80% of the expense of compressor
ownership, and the Sullair S-energy
Series’ energy-saving features have
proven more effective in reducing total life-cycle costs than
other compressors of similar design and horsepower range.
As a result these compressors qualify to be entered in the
Commercial, Industrial or Innovation categories of the

Eskom ETA Awards. Eskom has been running
the ETA Awards – specifically to reward
companies and individuals for energy efficiency
projects – for the past 23 years. The winner will
receive a cash prize of R30 000 and R5 000 for
the runner-ups. Some of the Sullair products as
well as Goscor’s compressor test bays in South
Africa, will be entered into the competition. The
Sullair products certainly stand a chance to win,
let’s hope they do!

Difference in energy savings, between
Standard and Sullair compressors,
measured over 5 years

Let’s talk about the

Shoptek compressor
The Sullair ShopTek oil lubricated rotary screw
air compressor combines Sullair’s proven rotary
screw technology in a compact belt-drive
package to meet the needs of small kilowatt
markets. These compressors are used in: light
manufacturing, cabinet and trim shops, auto
body and tire shops, commercial laundries, and
an endless number of other applications.
Sullair ShopTek™ compressors are available
in eight models ranging from 4 to 15kW with
capabilities from 0.5 to 2.3 m³/min (18 to 81
cfm), and pressures from 8 to 13 bar.

KLG at MTE

Goscor KLG proudly displayed their products at the MTE show earlier this year held at Swartklip.

Along with the exceptional performance
and reliability that is Sullair’s trademark, the
ShopTek™ air compressor is simple to install
with a small footprint for better utilisation of
floor space. It also features a durable enclosure
that reduces sound levels as low as 66 dBA
and is easily removed for routine maintenance
procedures. The conveniently located control
panel provides access to an integrated full
voltage starter.

NEW

KLG BROCHURE
SP

IALISTS
REC
ALWAYS INAICOM
PRESSOR TECHNO
LOGY
ALWAYS THERE,
PRODUCT OFFER

ING

TYPES OF EQUIPM

ENT AVAILABLE:

COMPRESSORS

GoscorVacKuuLG
m Solutions
Oil injected rotary
screw
(0.5 - 82.1 m3/min
and 6.9 - 24.1 bar)
Oil free rotary screw
(11.9 - 18.8 m3/min
and 6.9 - 10.3 bar)
Diesel (Portable)
(3.5 - 45.3 m3/min
and 6.9 - 34.5 bar)

Compressed Air and

VACUUM PUMPS

Oil injected rotary
screw
(2.2 - 70.8 m3/min
and
381 - 749 mm HgV)

DRYERS & FILTRATIO

Refrigerant Dryers
(0.4 - 169.8 m3/min)
Desiccant Dryers
0.09 - 283.1 m3/min)
Oil free filtration to
0,003

SERVICES & REPAIR

S

ELECTRICAL BACKUP

Goscor KLG offers
a comprehensive
service including
handling all aspects
an electrical departmen
of electrical repairs,
t,
again saving the
ensuring that all
client precious time,
repairs are carried
out efficiently and
and
accurately with minimal
delay
PARTS
No Stone Left Unturned
State-of the-art equipmen
t and superior quality
out is of a high caliber.
parts ensure that
A step by step repair
all work carried
end product. Before
program is followed
receiving the final
ensuring a quality
touch of spray paint,
are test run for final
all repaired compresso
inspection after which
rs
warrantee, depending
the unit is stamped
with a one year
on the nature of
the repair.

TIME EFFICIENCY

Goscor KLG has at
its disposal a wide
range of local and
the speedy repair
imported spares aiding
of the compresso
r thus minimising
in
costly down time.

ADDED VALUE

Air And Energy
Audits
Goscor KLG Compress
ed Air Services has
the capability of accurately
compressed air needs
by conducting profession
assessing your
testing equipmen
al air audits with
t. By ensuring the
the most up to date
efficient use of your
potentially massive
electrical energy,
power savings.
resulting in

Left: Goscor KLG stand nicely setup for the show. Right: Lauren Dutton, Sales Executive,
Goscor KLG, next to one of their Sullair compressors displayed at the show.
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N

ppm

CONSTRUCTION

EQUIPMENT

Medium-to-heavy
duty
Jack Hammers (oil
free), Chipping
Hammers, (oil free)
and Rock drills

43M WORKING WONDER
the Genie Z135

Goscor Access Rental has recently taken delivery of its first
Genie Z135. This working wonder has a 43 metre working
height with an outreach of 21,34m all while carrying a
platform capacity of 272kg.
The new addition, the first of a trio planned for this year, will
allow Goscor Access Rental to satisfy clients on the larger
industrial projects currently under way in South Africa.

The Z135 outside the Goscor Access Rental offices

A HELPING

HAND
The MPM Forklifts warehouse was transformed into
the venue for the Employee Wellness Expo held on
the 24th of May 2012. The job consisted of cleaning
the warehouse and hanging 20 metre draping on
poles. Goscor Access Rental’s Nicolaas Verster,
Internal Sales, came to the rescue and trained a driver
to operate the Genie Scissor Lift. In the meanwhile,
Lauren dos Santos, Owner of Pajola Function Hire and
the skilled forklift driver had already started to drape
the one side of the warehouse, they made a 24 hour
job look easy in under 3 hours.
The dreary warehouse was transformed into a neat
and clean environment to showcase our Wellness
exhibitors. Thanks go to Dean Jones, MD, GAR, Gary
Wilson, Service Manager, GLTC and Greg Venter,
Operational Manager, GCE. A Big thank you as well
to Shaun Morton, MD MPM Forklifts for the use of
the warehouse.

Goscor Access Rental Technical Representative Elvis Sindane
was proud to state, “we predict our client base will grow
significantly with such excellent equipment available and
ready to rent from our yard in Chloorkop.” Goscor Access
Rental truly lifts standards higher!

Many thanks to Goscor Access
Rental, Goscor Lift Truck Company,
Goscor Cleaning Equipment and
MPM Forklifts for allowing the HR
and Marketing Department to use
their equipment and their warehouse.

Greg Venter,
Operational Manger,
GCE

Dean Jones, MD, GAR

Shaun Morton, MD,
MPM Forklifts

Doosan Forklift hard at work

Nicolaas Verster, Internal
Sales, Goscor Access Rental

Elvis Sindane,
Technical Representative,
Goscor Access Rental

Gary Wilson,
Service Manager,
GLTC

The Genie scissor lift hung
all the draping to perfection
on the 24th of May 2012

David Mqidi, Skilled Forklift
Driver, GLTC

Unlimited Access!
The Genie 3246 Scissor Lift was the
obvious choice when Unlimited Events
needed a lift at the Sandton Convention
Centre earlier this year. The machine
was used to put up all the decor and
maintenance jobs in preparation for

the big day. The Genie 3246 is ideal for
manoeuvring in tight spaces and was
a perfect fit for the job at hand. The
operator was very impressed with the
early delivery of the machine. Well done
GAR!
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Goscor Rental Goes 16 tons

BIG!!

A new Doosan 16 ton forklift has arrived at Goscor Rental Company. The 16 T rivals all
competition and leaves them following in its wake. Within a week of its arrival, the 16 T
was hired and clients can’t seem to get their hands on it fast enough. “The arrival of the
16T has taken our rental offering to a whole new level,” said Goscor Rental GM Rory Lord.
“The sheer size and strength of this new forklift has opened doors for clients in the aviation
industry, the shipping industry as well as huge mining corporates. We look forward to
growing our fleet in the next couple of months and this huge giant is only the beginning.”

The new 16T outside GRC offices JHB

Congratulations

NEW CHIEF

IN TOWN

RORY LORD
Congratulations Fikile! Fikile Mabuya, GRC’s Service Coordinator,
attained her Counter Balance Forklift Driver Licence from Culmen
Consultants. Fikile is certified to drive a 3 ton forklift and she can’t wait
to show off her new skills in the Goscor Rental warehouse. “Fikile along
with her fellow GRC colleagues have shown great initiative and skill
to know our product very well and this certificate proves that we have
the most dedicated employees in the market,” said GRC Workshop and
Service Manager, Prem Moodley. Well done Fikile!
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Rory Lord, GRC’s new
General Manager

Full name: Rory Alan Lord
Position: GRC General Manager
Birth date: 1967-05-13
First Job: Ice-cream Sales man for Dairymaid
Ice-cream
Person you would most like to meet: The Beast!
(Tendai Mtawarira – Springboks)
Management style: Team Player. Everyone is
good at something
Philosophy of life: A team is above any
individual
Favourite reading: Autobiographies of
Sportsmen
Hobbies: I love watching rugby, cricket, any sport
Favourite TV Programme: Grey’s Anatomy
Car: Mercedes C350
Pets: Only my chick
Dislikes: Arrogance, individualism

Goscor-sponsored Orchards Primary Rugby
team delights at schools rugby festival
are kids who have not had the easiest road in life, and
we have been proud to have had the opportunity to
make some of their dreams come true.”
The team was trained and guided by deputy principal
and coach Selwyn January, who has been involved in
provincial rugby development structures for almost
twenty years.
January says that although he believed in the
commitment of his players, their success nevertheless
took even him by surprise. ‘I was confident but not
this confident. These kids have to overcome all sorts of
obstacles. Ninety-eight percent of the boys come from
Alexandra and there are many obvious economic and
social challenges for them,” January says.
Leading industrial equipment and solutions provider
Goscor’s sponsorship of school sports development in
South Africa took a heartwarming turn at the recent
Easter Rugby Festival at St Johns, where Goscorsponsored Orchards Primary School overcame the odds
with a remarkable display.
The Orchards team, which is comprised of predominantly
underprivileged learners, many of whom had not played
rugby until this year, turned people’s expectations
on their head by winning two out of four games and
having two boys chosen to play at a provincial level.
“Goscor is simply thrilled by the team’s performance,”
says Goscor Managing Director Anton Bothma. “These

“Also, we must take into consideration that these are
not very big boys. With their small physique, they were
at an added disadvantage playing against some really
huge players from other teams. Lastly, eight of the 22
boys in the squad had not even played rugby before
this year. So taking all this into consideration, the boys’
performance was remarkable.”
January says Goscor played an intricate role in making
the team’s success possible. “Goscor has really put a
lot into this team. They have gone above and beyond
the call of duty, and we are very grateful for all their
support,” he says.
Overwhelming underdogs Orchards Primary shocked

MPM Forklifts’

NEW NEST

onlookers by defeating two fancied teams, Jeppe Prep
and Laerskool Generaal De la Rey. Their two losses were
to the hosts, St Johns, and Cordwalles Primary, a private
boy’s school in Pietermaritzburg.
Orchards learners Keketso Thamae and Fortune
Khumalo were chosen to represent Gauteng at the
Under-12 and Under-13 levels respectively.
On 12 May 2012, the Goscor-sponsored team continued
their astonishing run by winning the U-12 and U-13
competition at another school’s rugby tournament at
Boskop Primary.
Orchards Primary is a former model C school. It was
previously the Laerskool Dirkie Uys, an Afrikaansmedium school. In 2000, with the influx of black and
coloured learners, the school became a parallel medium
school and is now an English-medium school.

Anton Bothma, Managing Director,
Goscor Group

Beverage Industries (ABI). In 2010, alone, SAB & ABI
had taken delivery of more than 150 lift trucks. This
number has increased on an annual basis.
Now that MPM has become GLTCs neighbour,
expectations for more success from these giants in the
forklift industry exists.
Shaun Morton, Managing Director, MPM Forklifts,
believes the success of Doosan fork lifts in South Africa
is a reflection of the machines leadership in the industry.

MPM Forklifts has nestled into their new nest on Neutron Road
in Chloorkop. They join Goscor Lift Truck Company, Goscor
Rental Company and Goscor Power Products in the same road.
MPM Forklifts is a long-standing partner of GLTC. Together
MPM and GLTC as partners are the preferred choice for
purchasing lift trucks for companies such as The South African
Breweries (SAB) and its Soft Drinks division Amalgamated

Office staff picture

Shaun Morton, MD, MPM Forklifts
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See The Wood For The Trees
With Bobcat Forestry Cutter
Bobcat is a name synonymous with
compact,robust and versatile,worldclass quality machines and Bobcat
Equipment South Africa (Pty) Ltd is a
trusted supplier of the internationally
respected Bobcat multipurpose
machines to the local construction,
mining, agriculture, forestry and
other industries for 25 years.
“We focus on delivering
added value to our customers
and our variety of attachments, which are unequalled in the market, give our range
of machines unmatched versatility,” says Bobcat Equipment South Africa Director,
Eugene Brown. “We are able to supply an attachment for virtually any customer
requirement – from asphalt planers, back hoes and buckets to pallet forks, sweepers
and trench compactors.”

The compact, robust, versatile design of the Bobcat forestry cutter,
which makes it suitable for any type of removal job, has earned it wide
respect in the local industry. “Tree and brush clearing for pre/post
disaster mitigation, utility line and road right-of-way maintenance,
site preparation, orchard and vineyard maintenance, cutting firebreaks,
cleaning lots, thinning stands, and maintaining property are just some
of the many applications the Bobcat forestry cutter is capable of
meeting with economy and ease,” explains Eugene.
The forestry cutter offers numerous time and cost savings: “The
compact design ensures quick and easy access of small spaces.
The teeth are manufactured from robust material which reduces
maintenance costs and maximises all-important up time,” concludes
Eugene.
All Bobcat equipment is backed by excellent service and aftermarket
support.

Bobcat Asphalt Planer

the most efficient output

Bobcat Equipment South Africa (Pty) Ltd., dependable supplier
of the internationally esteemed Bobcat family of multipurpose
machines since 2001, has combined tried and tested principles,
innovative design and state-of-the-art technologies to produce
the BobcatAsphalt Planer that delivers all the power required to
meet demanding and diverse applications with the impressive
manoeuvrability of all other compact Bobcat Loaders.
Bobcat’s Asphalt planer is the perfect attachment for efficiently
milling asphalt or concrete and is ideal for asphalt and concrete
repair jobs, making uneven pavement surfaces a thing of the
past. This compact, versatile and agile machine is designed
for operator comfort and excels in demanding construction,
industrial and agricultural applications. Planer ski contact is
maintained across uneven surfaces, which according to Deryck
Jordan, Director at Bobcat Equipment South Africa, is unique
to Bobcat Planers. “This ensures optimum surface tracking for
the best reliable output because the loader travels across any
surface to deliver consistent even cuts.”
With top-of-the-line features that enable the operator to work
productively and efficiently, any job, from repairs to creation
and removal, is suitable for the Asphalt planer; the planer
utilises the high-flow hydraulic systems of Bobcat Loaders for
maximum horsepower and production.
Four different types of Asphalt planers are available:
Standard flow: Featuring a 14-in. cutting width, this valueloaded type is designed for milling potholes and other defects in
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parking lots, roadways and works on standard flow machines.
High-flow: This tool offers a versatile and effective output for
jobs ranging from repairing asphalt and concrete to cleaning
up where larger milling machines can’t maneuver.
Surface: Premeditated-design drum removes paint stripes and
thermoplastics on parking lots, highways, streets and airports
leaving behind a very fine surface finish.
Curb: Smooth maneuverability without coming into contact
with pavements or gutters.
Additional features offered for the Asphalt planer include;
replaceable ski wear pads,rear frame wheels for support,and a
removable end plate for easy drum changes and planing flush
to walls.An optional water kit helps control dust.
Perfect for repairing and removal, the reliability of Bobcats
Asphalt planer is ideal for any asphalt relating job.“No Asphalt
job should be done with any equipment other that the Bobcat
Asphalt Planer for optimum efficient production and repair,”
concludes Jordan.
The Bobcat family of Skid Steer Loaders, Compact Tracked
Loaders, Excavators and Telescopic Handlers, complemented
by more than 70 job-matched Bobcat attachments, are
available from a network of branches located in Johannesburg,
Pretoria, Ellisras, Cape Town, Witbank, Durban, Rustenburg,
and Richards Bay, with dealers supporting the territories of
Namibia, Botswana, Malawi and the Eastern Cape.

BOBCAT, PART OF GOSCOR!

Anton Bothma, Deryck Jordan, Greg Esprey, Tony Siddle, Neil Wilson

Bobcat Equipment SA is a leading supplier of compact equipment into the construction, mining and agricultural sectors.
Commenting on the acquisition Neil Wilson, CEO of Goscor, said: “The Bobcat business is a natural fit in the Goscor
stable and complements our existing offering of quality products and after sales service. The inherent synergies between
Imperial, Goscor and Bobcat SA will enable the group to rapidly develop the acquired businesses. The company has
an excellent reputation for product quality and service in both the equipment supply and equipment rental markets.
Bobcat SA’s entrepreneurial culture aligns with both Imperial’s and Goscor’s business philosophy and values, which
encourage entrepreneurship and innovation. We look forward to capitalising on the benefits of the acquisition”.

THE BOBCAT TRENCH COMPACTOR
products for widely differing applications.
Bobcat focuses on delivering added value to customers
and the Bobcat trench compactor attachment is an
invaluable tool to pack down soil once the trench has
been prepared and cables placed. The Bobcat trench
compactor attachment is successfully applied for
compacting soil after laying power cables and water
lines in locations such as private gardens, golf courses,
and parks and finishes off any trenching job efficiently
and neatly.
Bobcat Equipment South Africa (Pty) Ltd. is one of
the most respected and biggest specialist groups that
develop and supply equipment of exemplary quality
to diverse industry across SADEC.
SADEC industry, including construction, mining and
agriculture, has accepted Bobcat Equipment South
Africa as a trusted partner that has the capability to
supply a versatile range of cost effective solutions and

The large, wheel-type compactor works most
efficiently in trenches four to 12 inches wide, and up
to four feet deep. The compactor powers into the soil
and pack it down with force using a vibratory shaker
box, featuring a built-in flow regulator to ensure
proper RPM, for optimum compaction of any type
of soil. In order to achieve the desired compaction in
trenches more than two feet deep, it is recommended
to backfill and compact the soil in two or three layers.

Features include replaceable pads for easy on-site
attachment maintenance and the double-gear, oilbath style vibratory shaker box is designed to deliver
trouble-free operation.
Bobcat offers a range of well designed, easy to
maintain attachments to assist contractors with a
virtually any task on any site and the extensive Bobcat
family of attachments, skid steer loaders, multi
terrain, compact and full size wheel loaders, brooms,
telescopic handlers, brooms, augers, brush cutters,
excavators, articulated loaders and utility vehicles, is
available from a network of dealerships and branches
in Johannesburg, Cape Town, Eastern Cape, Durban,
Rustenburg, Richards Bay and Namibia.
Bobcat’s strategically located branch and dealership
networks are well equipped and highly trained, skilled
employees are on standby to assist and support
customers with professional after sales service,
advice, maintenance and repairs.
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GOSCOR SPONSORS
DEVELOPMENT TEAMS

Hockey
Goscor Lift Truck Company sponsored
two development teams at the annual
St Stithians Hockey Festival held over
the Easter weekend. This prestigious
hockey event was attended by a number
of the top hockey schools in the country
as well as an international touring team
from the United Kingdom.
Goscor sponsored both the boys and the girls development
teams with great kit for the event, as well as all their costs
for the tour. The teams, who are selected from underprivileged backgrounds in the Gauteng area, played well
against the tough opposition and certainly showed that
they are to be taken seriously. It was a wonderful event
and gave the players great exposure to the top levels of
school hockey.
Goscor Access Rental also sponsored the event by making
an aerial platform available for the photographers. It
certainly was a talking point at the event. In edition Goscor
Cleaning Equipments sponsored a cleaning machine to
clean the school roads during the festival.
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CROSSWORD
PUZZLE

1
2
3

4

5

Down

Across

1. Powered engine make

2. Internal newsletter

3. Goscorians are trained by___-___

5. KLG specialise in ___________

6

4. Goscor Head Office is in ___ road

6. Latest aquisition by Goscor Group

9. GCE product brand

7. GPP colour

10. Lifting platform brand

8. Intranet name

11. Complete: 0861___________

13. We are...?

12. _________ equipment solutions

14. Mr. _____ founded Goscor

7

8

9

10
12

11
13
14

15. Narrow isle forklift brand

Please arrange the “STAR” letters to make up a word and email your answer to
Lisa at ldebeer@goscor.co.za before the next Globe is out.

LONG
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TERM

SERVICE AWARDS
20 YEARS

20 YEARS

15 YEARS

10 YEARS

10 YEARS

Lolly Carelse
Office Adminstrator - GCE - PE

Rex Sedgewick
Product Support Manager - GLTC - KZN

Zongamele Draai
Technician - GCE - PE

Nick Warnich
Technician - GCE - JHB

Ronald Ryan
Sales Manager - GLTC - JHB

5 YEARS

5 YEARS

5 YEARS

5 YEARS

5 YEARS

Andries Visagie
Technician - GLTC

Gerald Bishop
Operations Manager - GLTC - KZN

Gift Vilakazi
Stores Assistant - GCE - JHB

Kobus Snyman
Technician - GCE - JHB

Mike Burley
Branch Manager - GCE - PE
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STAFF NEWS

You clever girl!

Biker

Grandpa
Charles Kok, Diesel Field Technician, GCE,
with three of his grandchildren; Kristeline,
Lianie and Charles. Looks like they all
share the same love for motorcycles.
A big Well Done to Annie Kok, Charles and Elsabe
Kok’s last born daughter. Annie attained a B.A.Hons. in
Criminology at the University of the Free State in March
2012. “Annie is a bright child and has made us so proud.
As parents we will continue to support her in all her
academic dreams and we are blessed to have a child
who keeps aiming higher – the future is yours Annie
keep reaching for your dreams,” said her proud parents.

Just for laughs

CHOP SISTERS

Blood
donations
Goscor Group head office employees once
again generously donated blood on 9 March
2012. A total of 33 units was donated.

Wesley Bodmer, Branch Manager, Goscor
Cleaning Equipment, KZN, married Nicole
on the 14th of April at iZulu Hotel.

Classic leap year
engagement!

Baby shower
surprise for
Nastassja

Congratulations to Rory Lord, the new Goscor Rental
Company General Manager, he received a marriage
proposal from his beautiful girlfriend Karin Nothnagel.
Being a leap year, Karin proposed on bended knee, with
ring in hand on Rory’s birthday 13 May 2012. We are
proud to say that he accepted! Congratulations Rory
and Karin! We wish you lots of love, happiness and
wonderful moments!

Dale Rosewal, Area Sales Manager Inland, GLTC, KZN at a recent handover
with the latest fashion trend, hairnets.

Goscor head office ladies threw a
beautiful baby shower for Nastassja
Nagappah, Creditors Clerk, Goscor
Group. It was difficult to keep
it a surprise as Nastasja’s office
was right next door to the party
venue! We wish you all the best
Nastassja, have a happy and joyous
parenthood!

Trudie Prinsloo, Warehouse Administrator, GPP, and her sister Ronel
Prinsloo drew the battle lines at the Kempton Park Karate Club grading
on the 5th of May 2012.Trudie went on to receive an orange belt from
her previous yellow belt grading, whilst her sister also upgraded to a
yellow belt from her previous white belt grading. Trudie also received
a special award for PERSEVERANCE. Well done girls!

THEY ARE FINALLY HERE!
Debby Parsonson, Marketing Manager,
Goscor Group & Janice Swanepoel, HR
Officer, Goscor Group both welcomed
their little miracles into this world with
great excitement. Debby’s baby was born
on 9April and weighed 3.7 kg, her name
is Makayla Marx. Janice’s baby was born
on the 23rd of March, she weighed 3.64
kg’s and her name is Gemma.

Double up Grandpa
Leon Rautenbach, Assistant Parts and
Warehouse Manager, GPP, is a double
grandpa! Leon welcomed two grandchildren
into the world in a space of 5 months. On his
left is his granddaughter Morgan and on his
right his grandson Ashton. We wish you the
best; you will surely have your hands full!
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WELCOME!
NEW EMPLOYEES

Amanda White
Finance Admin Assistant
Goscor Group

Grace Xaki
HR Recruitment Officer
Goscor Group

Carl van Dyk
Sales Executive
Goscor Hi-Reach

Benidicta Saziwa
Cleaner
Goscor Access Rental

David Putter
Technician
Goscor Access Rental

Nicolaas Verster
Internal Sales
Goscor Access Rental

Thami Sikwani
Technician
Goscor Access Rental

Eugene Fynn
Technician
GLTC KZN

Nethaniel Pillay
Technician
GLTC KZN

Tynue Lloyd
Technician
GLTC KZN

Lindi Botha
Service Co-Ordinator
GCE JHB

Conrad Zeelie
Sales Executive
GCE PE

Micah Pietersen
Technician
GCE PE

Nikita Breytenbach
Maintenance Controller
GCE PE

Monica Smerdon
Sales Executive
GRC JHB

Ntombifuthi Mlambo
Creditors Clerk
GRC JHB

Rory Lord
General Manager
GRC JHB

Salome Bradley
Rental Controller
GRC JHB

Andries Mokoena
Buyer
MPM Forklifts

Coleen Cronje
Debtors Clerk
MPM Forklifts

David Sekoere
Technician
MPM Forklifts

Debford Fologwe
Technician
MPM Forklifts

Miguel Buque
Technician
MPM Forklifts

Simon Motsamai
Technician
MPM Forklifts

Pasemate Baloyi
Technician
MPM Forklifts

Shaun Morton
Managing Director
MPM Forklifts

Simon Tsebe
Technician
MPM Forklifts

Solomon Mdluli
Technician
MPM Forklifts

Stanley Dludla
Counter Parts Sales
MPM Forklifts

Sammy Nyathi
Admin Clerk
MPM Forklifts
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